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&01. ABOUT US

Premium Food Importer & Distributor in Korea
From European Heritage to Global Food Platform

A Specialized food ingredient distributor with over 30 years of 
successful partnership with Top European brands such as De Cecco.

Fully equipped to serve all domestic B2B and B2C channels

Established BORAMULSAN
→ First Step toward Specialized European Food Ingredient Distribution

Aug1992 

Import and Distribution of Premium International Food Brands
→ De Cecco, Ybarra, MENU, Rizzoli, Steriltom, Zuccato, Surgital, Madama, etc
→ Distributing abt.10 premium European food brands

May 1996

KOSDAQ Listing
→ Strengthening Corporate Trust and Growth Foundation

Jun 2017

Surpassed 50B KRW in Sales
→ Expanding Business from B2B to B2C

Dec 2020

Surpass 100B KRW in Sales
→ Secured land in Eumseong
→ Diversified revenue structure through established production capabilities

2025

Surpass 300B KRW in Sales
Expansion into New Business Areas (Manufacturing, Non-Food, Global)
→ Exploring new market opportunities beyond existing  
       food ingredient distribution and diversifying the business  portfolio

2030



&02. WHAT WE DO

Global Sourcing & Import

Sourcing premium food brands from Europe and beyond

The ideal partner having comprehensive sales network to accelerate its growth

Wholesale/Manufacturing/                     
Food Service

Built consumer base through diverse B2C 
online transactions and proprietary e-
commerce platform

 -Expertise in buyer engagement, MD proposals, 
and event operations
 -Direct sales and group purchasing through 
proprietary e-commerce and consignment 
operations

Expertise in B2B large-volume supply 
transactions and manufacturing, catering, 
and in-flight meal operations

Major Clients
- Samsungwellstory, Ourhome, Hyundaigreenfood, 
Pulmuwon, Shinsegeafood, Foodallmarket, etc

Online

Major Clients
- Coupang, Marketkurly, Naver, B Market, Closed Malls, etc

HORECA

Trusted cafes, hotels, and restaurant 
franchises through relationship-based 
sales
-Gradual expansion of business scope based on 
long-standing trust

Loyal customer base secured through B2C 
offline with nationwide hypermarkets and 
convenience stores

 -Capable of planning small-portion bundles and 
package configurations
 -Securing individual customers through 
hypermarket events and sampling counters

Retail

Major Clients
- Mega MGC Coffee, Hotel, Restaurant, Bakery, Pizza FC, 
etc

Major Clients
- Costco, Emart, Homeplus, Lottemart, 
Shinsegea & Lotte Department Store, Emart24, etc

Channels

Distribution
B2B: Manufacturing, Foodservice, HORECA

B2C: Retail, E-commerce, Online platforms

Product Development

HMR, Private Label, category-driven product development

New Business

Expansion into new categories, regions, and non-food adjacencies



&02-1. SALES CHANNEL

HORECA

Wholesale/Manufacturing/Food Service

Hotel, Restaurant, Café,  Franchises

Samsung wellstroy, Hyundai green food, Ourhome, Shinsegae food, Pulmuwon



&02-2. SALES CHANNEL

RETAIL

ONLINE

Costco, Emart, Lottemart, Shinsegae & Lotte Department Store

Coupang, Marketkurly, Naver, CJ Home-shopping, B market, Oasis, Emart mall, Costco mall 



&03. PARTNER OF BORATR

Built on abt. 30 years of partnerships with leading European brands,
Sustaining growth through an extensive omnichannel distribution network while maintaining strong long-term partnerships

Partnership for abt. 30years

Major Brands for Pasta, 
Olive and Oil Major Brands for Pasta Sauce

Major Brands for Dairy
Products

Major Brands for  Processed 
Meats and others



THANK
YOU

Address : 518, Gangnam-daero,    
                       Gangnam-gu, Seoul, Korea
Websi te :  www.boratr.c o.kr
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